
Being effective at reaching clients for appointments 

1 – Select your office

2 – Set a date range for 
clients who came in last year 
about this time to start their 
return

3 – Set the end date for 
about a month out

4 – Select clients that don’t 
already have an 
appointment 

5- Start with the RA 
Prequalified group and call 
them first (you can remove 
this filter when you have 
reached them all)

6. Hit apply filters to reduce 
your list and start making 
effective calls 


	Slide 1: Being effective at reaching clients for appointments 

